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NO TIME TO SIT IDLE ON 
THE SIDELINES
By Jason Dombrowski –  
Chair, NJLTA Agency Section Management Board
As an industry, we are about to enter 
into uncharted territory. For some time 
now, we have been told that all new 
loan applications taken after August 1, 
2015 will no longer be handled as usual. 
The Good Faith Estimate and initial 
Truth in Lending will now become the 
new Loan Estimate Form. The current 
HUD-1 & Final Truth in Lending will be 
replaced by a new form called the Clos-
ing Disclosure Form.
To make our jobs even more difficult...
They threw in a new three day delivery 
rule for the closing disclosure. This may 
ultimately result in, to the inconve-
nience of all parties, a loan that needs 
to be re-disclosed and establish a new 
three day waiting period. This could 
delay the closing, or as it will be soon 
referred to, the “consummation.”
With all of these new changes we have 
been anticipating and preparing for, 
factor in that many of us have had to 
complete the extensive ALTA’s Best 
Practice Manual. Many of us are already 
following the guidelines of Best Prac-

tices. We all go through underwriter 
audits that keep us in compliance with 
standards. However, most of us have 
not documented our procedures to 
prove compliance, which in this case, 
has recently become the industry stan-
dard. Luckily, if you waited until the last 
minute to comply, the implementation 
date has been pushed back to October 
3, 2015. (I sincerely hope everyone 
has at least reviewed and started to 
comply with the Best Practices Manual. 
From my own experience, it has taken 
several months to comply with every-
thing outlined. Don’t be discouraged it 
can be done. However, it will take time 
and experience to fully comply with 
the physical, written and technological 
changes.)
With all of the changes to prepare for 
and consider, never feel that you are 
fully informed about the future changes 
and implementations. As proved in the 
past, our industry is constantly evolv-
ing. Every day brings a new challenge 
meaning that you always have to stay 
informed and up to date.
Attendance at the NJ Land Title Associa-
tion Agency Section meetings, seminars 
and annual convention are imperative. 
The Agency Section provides a unique 
service to its members by providing CE 

credit seminars covering current topics 
in the industry, quarterly meetings 
of our Agency Section and an annual 
convention. 
The Annual Convention for me has 
proven to be the most exciting and ben-
eficial. I have had the pleasure of meet-
ing and networking with a number of 
agency and underwriter representatives 
and vendors. Many of our conversations 
are about facing challenges on a daily 
basis. It provides a relaxing atmosphere 
where everyone can discuss and engage 
in trending industry topics. 
This year’s Agency Section board mem-
bers are as follows: Jason M Dombrows-
ki (Chair), Dawn Lagowski (Treasurer & 
Vice Chair), Tom Grant (Secretary),  
Nicole Plath, Cynthia “Cindy” Ward, 
Kathleen Lockwood and Peter Casey 
Wall. I am extremely excited about this 
year’s board and believe that every 
member brings something of value to 
the table. 
I sincerely hope that if you have taken 
the time to read this article, that you 
will attend the next Agency Section 
meeting. I promise that you will not be 
disappointed. Best regards to all and 
please feel free to contact me at any 
time with questions or concerns.
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